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What’s become of OPA’s old 
bogy-man that “we need a used 
/ear price ceiling to prevent in- 
flation?” 

+ « - 
Don’t be surprised if Henry Ford 
some of these days announces he'll 
also make private planes at Willow 
Run after the war. 

* * ck 
Gasoline stocks on the East 
Coast have increased slightly, 
Petroleum Administrator for War 
Harold L. Ickes reports. 


* * * 


Handicapped on Job 

Placements of handicapped per- 
sons by the United States Employ- 
ment Service for the first nine 
months of 1943 increased 129.5 per- 
ent over the same period for 1942, 
the War Manpower Commission 
announces. 

































* * 


Dealers’ Big Stake 


Dealers shouldn’t forget that they 
have as much—if not more—stake 
in the quick termination of war 
ontracts at auto plants. 

For, on quick reconversion to 
auto production, rests dealers’ 
chances to survive. 

* * * 


Below the Border 

Mexico has limited production of 
ires and tubes for passenger cars 
to 30 percent of the 1941 sales and 
increased production of tires and 
tubes for trucks and buses 28 per- 
cent of 1941 sales. 

Production of tires and tubes for 
passenger cars had previously been 
fixed at 75 percent of the 1941 sales 


and truck tires at 10 percent. 
* * * 


irst in Jobs? 

Public expectation that the auto- 
mobile industry will be the leader 
sin keeping up employment after 
the war is revealed in a survey 
taken by the Psychological Corp. 
he aviation industry was listed 
second in retaining employment, 
followed by the electrical and 
themical industries. 

According to the survey, people 
eel that the aviation industry 
“will do the most for the American 
people in the future.” 

s * * 


No Longer ‘Walk’ 

To those who know the produc- 
tion figures (why doesn’t the Air 
Force reveal ’em?), Ford’s Willow 
Run no longer belongs in the cate- 
pory of “Willow Walk,” etc. 

As Automotive News said last 
May, revelation of Willow Run’s 
bomber production—or even a 
statement by the Air Force that 
things are humming — certainly 
wouldn’t be of any comfort to the 
enemy, while at the same time 
ould boost civilian and Ford 
worker morale. 

= * * 


‘Confoozin’ but...’ 

As Lil’ Abner says, the truck 
eiling price regulation is so “con- 
foozin’ but not amoozin’” that the 
rovernment has found itself in 
contempt with itself in a recent 
sale made in Wilkes-Barre, Pa. 
Beems the Bureau of Internal 
Revenue sold a confiscated truck 
for $623 that had a ceiling price of 
$388. Now the Bureau admits it 
was at fault, after a ruling by the 
Comptroller’s office, and has told 
‘he buyer to file a claim in Wash- 
ington for the difference. 

What we want to know now is 
ho goes to jail for operating a 
black market, and who has their 
Yermit to sell taken away? 
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DIGEST EDITION 


Automotive News, the Newspaper of the Industry, recognizes 
that spot news in wartime is more important to its subscribers 
than in peacetime. This is especially true since Automotive News 
has broadened its editorial policy to include also ordnance and 


aircraft news. To fulfill its 52-times-a-year obligation, AUToMOTIvE 
News publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, how- 
ever, will carry news, illustrations, regular departments and 
advertising as heretofore. 


(Next Regular Edition, Including Truck Section, Nov. 22) 
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| Sparks | Army’s Sale of Used Vehicles Halted 


NADA, House Group Nip Plan to Sell 16,000 Cars, Trucks to Civilians; 
ODT Involved in Program, Despite Its Conservation Policy; 
UAW Demands Pay Boosts of Ford, GM, Chrysler 


Ford Revamps Sales Setup; 
Doss to Washington 


In revamping its sales and service setup, Ford Motor Co. 
has taken the following action thus far: 

1. Abolished the office of general sales manager, as such. 

2. Set up five regions (a Southeast region to be estab- 
lished later), each with a regional supervisor who will have 
virtual autonomy, will be responsible for sales and service 
in that area, will direct branches as well as dealers. 

3. Divided the home-office service department, with 
separate heads for mechanical service and parts. 

H. C. Doss, who has been general sales manager for the 
past few years, is now stationed in Washington as the com- 
pany’s representative there, but will likely head up the 
Southeast region when it is established, probably directing 
it from Washington, however. Doss will continue to make 
his home in Dearborn. 

The other five regions, as now set up, will be headed 
as follows: Arthur Hatch, Chicago; Harry A. Mack, Dear- 
born; J. R. Davis, West Coast; C. A. Ostrander, Southwest, 
and W. D. Edmunds, East. 

T. M. Naubert, formerly service manager, returns to that 
post, with Irvin Pierce heading parts and accessories. Verne 
Doonan, until recently service chief, is now working with 
R. R. Rausch, superintendent of the Rouge plant, in 
furthering the production of replacement parts. 

In abolishing the office of general sales manager, Ford 
will substitute regular roundtable conferences by the 
regional supervisors and home-office officials. It is expected 
that eventually Ford will designate some official in the 
home office (such as is now the case with other phases of 
the business, i. e., production matters are handled by Vice- 
President C. E. Sorenson, labor matters by Harry H. Ben- 
nett, etc.) to handle between-conference matters regarding 
sales. 

Boundaries of the proposed six regions have not been 
determined as yet. 





Hoping to plunge through the “Little 

UAW Launches _ Steel” gap effected by John L. Lewis’ 
Drive to Break miners, the UAW-CIO last week de- 
‘Little Steel’ manded general wage increases of the 
Big Three corporations — Chrysler, 

Ford and General Motors. The big push had been antici- 
pated ever since the CIO’s recent Buffalo convention, when 
union officials declared the Little Steel formula must go 
because prices had not been rolled back to 1942 levels. 

Ford union officials were first to demand wage boosts, 
asking immediate start on negotiations with the company 
and WLB. Chrysler UAW leaders asked that their de- 
mands be inserted in demands currently before the WLB. 
It is expected that the UAW will seek a 10 percent general 
pay boost to offset “cost of living” increases. 

Chrysler Corp. issued a statement that “the union 
claims inequalities and inequities that in truth do not exist 
. .. Chrysler shops are 7 = the Little Steel formula.” 

Ted V. Rodgers, president, American 

Rodgers Urges Trucking Assns., speaking before the 

Car Makers to Detroit Economic Club last week, made 

Aid Truckers a fervent plea to manufacturers and 

business men for their aid in getting the 

necessary tires, gasoline and power-plant replacements to 

keep America’s on-rubber transportation going efficiently 
in the interest of the war effort. 

In his plea for aid, Rodgers particularly pointed not 
only the need for closer cooperation in obtaining a larger 
new-truck manufacturing program to take care of power- 
plant replacement which is vitally essential right now and 
for adequate supplies of replacement parts, but for quicker 
loading and unloading of equipment. 


Vigorous congressional and depart- 

Army Halts mental objection to a War and 

Direct Sales Treasury department plan for selling 
Of Cars, Trucks used trucks and used passenger cars 

directly to consumers, instead of 
through dealers, was launched in Washington late last 
week. Procurement division officials, who have final 
disposition of the units, have promised the House Small 
Business committee, however, that no direct sales will 
be made until the committee can go into the matter. 

This division, it is understood, now has in hand 
approximately 10,000 standard used trucks and 6,750 new 
or fairly new passenger cars which have been declared 
surplus by the Army Service Forces. This branch is 
headed by General Sommervell, who used to be in charge 
of WPA work under Harry Hopkins in New York. 
Hopkins now is generally credited with being the “brain” 
behind the surplus goods direct-sales campaign. If the 
automotive sales plan is carried out, despite congressional 
protest, all types of retail merchants may be by-passed in 
the disposition of other surplus war goods. 

In addition to the 16,750 units now in the hands of 
Procurement, the War department has for sale 2,000 
“salvage” type trucks. They are being sold directly to 
dealers by regional Service commands. Dealers may get 
— about them by addressing their nearest 
stations. 


¥* 4 * 
News of the proposed direct sales first 
ODT Involved came to light through Army sources. 
In Army Plan After getting a run-around in some 
For Direct Sales quarters, representatives of the Na- 
tional Automobile Dealers’ Assn., work- 
ing under instructions from their Postwar Planning 
committee, headed by Arthur Summerfield, and their 
legislative committee, headed by William F. Mallon, 
finally obtained the lowdown. It was that the units had 
been cleared by the Army, assembled in 11 different regions 
of the country and were ready for sale under the joint 
direction of Procurement and ODT. 
Procurement officials said frankly that dealers were 
not to be given a chance to bid, but that individual 
purchasers would get all of the trucks. Nothing was said 
at that time about the passenger cars. News of them 
leaked out later. Procurement then confirmed the fact 
that the passenger cars had been released. 


-* 
Meanwhile, congressional members and 

ODT’s Policy certain informed transportation heads 
Contrary to of the government, who know of the 
Proposed Setup desperate need for proper allocation of 
trucks, got busy. They protested that 


the joint Army, Procurement plan was uneconomical: 
(Continued on Page 4, Col. 3) 





a 8 
News in Brief 
Cars 6 Years Old Oil Industry Appeals 


WASHINGTON. — The prob- 
lem of war-worker and other 
essential civilian passenger 
transportation threatens to be 
more greatly aggravated by 
maintenance needs of private 
automobiles in the future, ac- 
cording to the U. S. Public 
Roads Administration. Sample 
surveys throughout the country 
show that the average age of 


WASHINGTON. — The petro- 
leum industry last week asked 
Congress to bypass a recent ad- 
verse ruling of Economic Sta- 
bilization Director Fred Vinson 
and to amend the existing price 
control statutes so as to insure 
a proper and adequate price for 
crude oil and its products. 
Simultaneously the industry in- 
all cars on the road today is 6.4 Seraned ‘the petrcioum Gaia 


years—counting 1942 models as trator for — and Congress 
one year old, the Federal agency ‘at it is unanimously opposed 
reports. Fifty-four and one-half ® ‘Substitutes for a general, 
percent of all cars on the road Overall price increase and defi- 
today are more than five years’ nitely against subsidy or bonus 
old. forms of benefits. 
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Dealer Poses a Poser for OPA... 


How Can You Determine 


Value of Used Cars? : 


Epiror’s Note: The following 
letter was received from Dealer 
Floyd Lortz, New Castle, Pa., 
and is published in full because 
of the constructive thinking in- 
volved. 

As an independent thinker, I 
would like to offer a few observa- 
tions relative to Used Car Price 
Ceilings. Since price ceilings are 
for public protection, value must 
be considered when determining 
price. 

As value consists of those prop- 
erties, which render a thing use- 
ful or desirable, we see that age 
alone does not determine the value 
of a used car. Value is a combina- 
tion of qualities. Is a 1939 car as 
useful as a 1941? 

Generally it is not; but in some 
cases, it is more useful; therefore, 
more desirable; so, more valuable. 

How then can one set a fair 
price on any used automobile? 
Each car is an individual problem 
and must be considered as such. 

For 22 years I have been buying 
and selling used cars. I have pur- 
chased over 700 cars in One year. 
So far this year, I have purchased 
almost 300 cars. No two are just 
alike and seldom do I pay the same 
for any two like models. Supply 
and demand are of utmost im- 
portance. Previous care, mechani- 
cal condition, miles driven, age, 
appearance of upholstery, finish, 
tires and glass are determining 
factors. It takes time, experience 
and judgment to evaluate a used 
car correctly. 

Years of dealing with the public 
have taught me several pertinent 
facts. A user will gladly pay a 
little more for a thoroughly recon- 
ditioned car. Dealers are anxious 
to buy cars that have had good 


Frank A. Ross 
CHICAGO.—Frank A. Ross, 60, senior 
vice-president of Stewart-Warner Corp., 
died suddenly Nov. 17 at St. Luke’s 
hospital. Mr. Ross was largely respon- 


To Watch for Swindles 
DETROIT.—In a_ warning 
against swindles, the Detroit 
Auto Dealers Assn. reported 
last week that two men were 
eperating in Detroit, offering in 
payment for cars checks or 
drafts (after the closing of 
banks) in an amount larger 
than the purchase price, and 
requesting currency in ex- 
change. 

Dealers were asked to call 
the DADA used car department 
if approached by these men. 


Walter Allen 
Re-Elected by 
Okla. Dealers 


OKLAHOMA CITY.—Walter E. 
Allen (Chrysler), Oklahoma City, 


care and do not require much re- 
conditioning. Gradually rising 
prices make users appreciate their 
cars more and take better care of 
them. 

Idle cars will be coaxed from 
owners who do not need them. 
There will be cars for all who 
must have them. Thus we see, the 
public profits, in the end, by taking 
care of the cars it is using. 


I came through the good times 
of 1928 and 1929 and the dull times 
of NRA. The used car buying 
public suffered more under NRA 
than it did with competitive buying 
in 1928 and 1929. During NRA, 
most cars were neglected. Any used 
car brought top price. The supply 
was so reduced anxious buyers 
coaxed owners to violate the law 
and sell above the code. People are 
just as human today as they were 
then. 

During NRA dealers did not re- 
condition used cars. There were 
several buyers for each car traded 
in. The dealer was not forced to do 
his best. 

A price ceiling will bring about 
the same condition. Cars will be 
neglected. Dealers will not recon- 
dition. Serviceable cars will be 
junked for want of reasonable re- 
pairs. Our transportation system 
will be impaired and the national 
effort will suffer. 

A low ceiling will penalize the 
careful user with a good car to 
sell. A high ceiling will work an 
injustice on the buyers, as all 
sellers will want ceiling. 

If the present situation is seri- 
ous, and I believe it is, let us 
ration used cars and direct them 
into the channels where they 
should go. I see many very fine 
used cars going into the hands of 
people who contribute absolutely 
nothing to the war effort. They 
buy bootleg gas and_ destroy 
valuable tires.—FLoyp Lortz, Cham- 
the vacuum tank on automo- oa My Gaus. — Plym 


1941! 19421! 1943 


og OR three years hand-running the Hudson-Jones Automobile 
Company, of Des Moines, Iowa, “Iowa’s largest motor car 
distributors!” have sent AutoMotivE News as a Christmas 
Gift to their nearly a hundred Dealers! 


the Oklahoma Automobile Dealers 
Assn. at the one-day convention 
here last week. Dave E. Castles, 
of St. Louis, NADA president, was 
the principal speaker. 

Frank Northway (Ford), Okla- 
homa City, was named vice-presi- 
dent; W. B. Hedlund, of Elk City, 
second vice-president, and A. R. 
Christie, secretary and manager. 


Zone directors named were 
Northway and Allen, central zone; 
Emery Turbin, Lawton and Hed- 
lund, southwest; Dewey Malloy and 
W. F. Parker, Wewoka, southeast; 
E. R. Webb, Enid, and E. T. Wil- 
liams, Woodward, northwest, and 
R. L. Ledterman, Tulsa, and Earl 
W. Elliott, Miami, northeast. 

Ledterman was named Oklahoma 
representative on the national as- 
sociation directorate. 


Dealer Hiser Shifted 


To Sixth Ferrying Group 

INDIANAPOLIS. — Maj. Walter 
C. Hiser, head of the Walter Hiser, 
Inc., (Ford and Lincoln) has re- 
ported to the Sixth Farrying 
Group of the Air Transport Com- 
mand at Long Beach, Calif. He 
will become base adjutant. He 
formerly was executive personnel 
officer at the Fourth Ferrying 
Group at Memphis, Tenn. 


sible for the successful and widespread 
Dies 


es. 




















We make them a Bulk subscription rate that is open to any 
Distributor or Manufacturer who desires to make this 
Good Will gift to his dealers, salesmen or business personnel. 


Many others have found this one of the greatest 52-times-a-year gifts 
they can select—keep in mind that the Internal Revenue Depart- 
ment has ruled “subscriptions to trade and technical journals (such 
as AuromotivE News) are fully deductible as business expense.” 


If you are interested in our Bulk Subscription rates on groups of 
5 to 10, 10 to 25, 25 to 100 and larger lists WRITE OR WIRE 
TODAY, asking for rates on approximate number you would 
have in mind. Address 


B. B. CRIGHTON, 
Business Manager, 
AUTOMOTIVE NEWS, 
Detroit 2, Mich. 










































was again re-elected president of 
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Detroit Dealers Warned |\Elender Bill Protests Flood 
Capital, Murray Reveals 


“it is becoming 


fusion among 


bill,” Senator James Murray, 


recommended the measure, 
randum on the subject to 


ate, their secretaries and staffs.” 
The Ellender bill 


by Rep. Wright Patman. 


“The campaign of misrepre- 
sentation,” says Senator Murray, 
“gives evidence of an organized 
movement of great proportions 
and it been launched to 
coincide with hearings at pres- 
ent being held on the proposed 
legislation by the Senate banking 
and currency committee.” 


further said: 


businessmen, especially from 


of rubber tires. 


deceit. 


and currency committee. 


branch stores. 


gendered 
pendent small businessmen, 


and House small 


line filling stations, 


stores, owned by the very people 


own source of supply. 

“The bill does prevent the tire 
manufacturers, automobile man- 
ufacturers, and the manufactur- 
ers of fuel oil and lubricants 
from engaging in the sale and 
servicing of rubber tires through 


Murray to Head 
Speakers at Ohio 
Dealer Session 


Senator Murray of Montana will 
highlight the Ohio Automobile 
Dealers Assn.’s wartime business 
conference at the Neil House here 
Nov. 29-30. Senator Murray, co- 
author of the Murray-Patman bill, 
is chairman of the Senate’s small 
business committee. 

Other speakers include Charles 
W. Bishop, general counsel of 
NADA; George K. Hinshaw, vice- 
president of Goodyear; George H. 
Lyon, NADA director from Ohio; 
and Harry L. Bell, president 
of OADA. 

Program for the conference is 
not yet complete, and several more 
speakers and sessions are to be 
scheduled. 


WASHINGTON.—Declaring that 
increasingly ap- 
parent that a desperate campaign 
of misrepresentation against the 
Ellender tire bill is being spread 
about the country to generate con- 
independent small 
businessmen with respect to the 
provisions and purposes of the 
of 
Montana, chairman of the Senate 
small business committee, which 
late 
last week addressed a sharp 7 
“a 1 
members of the United States Sen- 



























is the out- 
growth of hearings held over a 
lengthy period of time before both 
the Senate and House small busi- 
ness committees. A similar measure 
has been introduced in the House 


In his memorandum, Sen. Murray 


“My information is that members 
of the Senate are being flooded 
with letters and telegrams of alarm 
and protest from independent small 
in- 
dependent owners, operators and 
lessors of gasoline filling stations, 
service stations, automotive supply 
stores, and other types of inde- 
pendently owned automotive sales 
and service stores, now engaged in 
the sale, servicing and repairing 














“It is evident that these people 
are being told that S. 1122 will put 
them out of the tire business. This 
is absurd. However, it testifies to 
the power behind this campaign of 


“I am writing to give you the 
true facts as set forth in the hear- 
ings before the Senate small busi- 
ness committee and the banking 


“The bill preserves the tire in- 
dustry and protects the consuming 
public from monopolization of the 
tire business by the big corpora- 
tions and their company-owned 


“Contrary to the fears being en- 
in the minds of inde- 
this 
bill, as recommended by the Senate 
business com- 
mittees, protects independent own- 
ers, operators or lessors of gaso- 
automobile 
agencies, garages, hardware stores, 
or any other independently owned 
retail automotive service and 
supply station in their right to 
continue to sell, service and repair 
rubber tires, free from the ruth- 
less and destructive competition of 


to whom they must look for their 


their own retail outlets—as par- 


COLUMBUS, O.—An address by 


are getting mighty scarce in Den- 
ver. Rodney Anderson, state pur- 
chasing agent, is trying to buy 
nine new highway patrol cars, 
costing approximately $14,000. The 
highway patrol board and Gov 
Vivian approved the purchase, but 
Anderson 
trouble finding new ears for sale. 
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ticularly exemplified by the tire 
and petroleum manufacturers’ 
company-owned stores. 


“The bill permits any such tire 
manufacturer, or automobile manu- 
facturer, or manufacturer or fuel 
oil and lubricants to engage in the 
business of selling rubber tires at 
wholesale to independently owned, 
or Operated, or leased retail out- 
lets of any description. The bill 
does not prevent these manufac- 
turers from continuing to use these 
company-owned stores as_ whole- 
sale branch warehouses, as they 
are now doing. 


“This bill, as I have indicated, 
provides for the tire distributing 
industry the same remedy and the 
same stay against monopolistic 
control that was given to the meat- 
packing industry in the so-called 
Packers’ Consent Decree of Feb. 
27, 1920, which perpetually en- 
joined certain major meat packers 
from owning and operating retail 
meat stores and public cold stor- 
age houses, and from engaging in 
the sale, both at wholesale and 
retail, of some 114 specifically 
designated food products foreign to 
the business of meat packing. This 
decree and Federal injunction was 
upheld by the Supreme Court of 
the United States March 19, 1928 
(Swift & Co. Et Al v. United 
States, Volume 276, page 311), and 
again May 2, 1932 (United States 
v. Swift & Co. Et Al, Volume 286, 
page 106).” 


Texas Official 
Assails Ruling 


In Ford Case 


AUSTIN, Tex.—lIf allowed to 
stand, the recent ruling by the 
State Supreme Court in Ford Mo- 
tor Co. case will establish a prin- 
ciple which proponents of fair 
trade legislation failed to obtain 
from the Texas Legislature and 
will have a “paralyzing effect” 
upon future enforcement of the 
state’s antitrust laws. 


Such was the assertion by State 
Attorney General Gerald C. Mann 
in filing a motion for reconsidera- 
tion of the court’s decision tha 
contracts written by Ford with i 
authorized dealers in Texas do not 
on their face violate the state's 
antitrust laws. 


Mann contended that “the opin- 
ion of the court establishes a prin 
ciple which the proponents of the 
fair trade act sought and failed to 
have established by the legislative 
branch of this government” and 
that “throughout the opinion n 
the theme, the funeral dirge o: 
the Texas anti-trust laws as writ- 
ten by the Legislature, that 
manufacturer who has parted with 
the title to his product has the 
right to impose restraints upo: 
the resale of such product in 
order to protect his economic in- 
terest in the good will of those 
who use his product.” 


If the opinion’s doctrine is up- 
held, Mann said, the anti-trus 
laws of Texas have been almost 
completely emasculated and the 
court’s ruling “will immediately be 
seized upon and used by those who 
have long sought means and 
methods by which competition 
might be suppressed or lessened 
and prices controlled.” 

Although holding that the Ford 
dealer contracts do not on their 
face violate the state’s antitrust 
laws, the Supreme Court ruled that 
the alleged manner of their en- 
forcement provided sufficien 
ground for trail of a suit brought 
by Mann. The attorney geners 
charged that the contracts result 


in price fixing and restriction of 
territories. 





Even Colorado Police 


Can’t Buy New Cars 
DENVER.—New passenger ca 








reports he is having 
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DETROIT.—Announcing sales of 
$651,008,540 for the first nine 
months of 1943, President K. T. 
Keller told Chrysler Corp. stock- 
holders last week that the cor- 
poration has added a total of $775,- 
000,000 in new projects and ad- 
ditions to existing contracts in the 
first three-quarters of this year. 


Included in this group of new 
projects, it is assumed, are the 
Dodge Chicago aircraft plant and 
the very secretive “X-100” project. 


A highspot in Keller’s state- 


Col. Krech Heads 
Labor Relations 
At Willow Run 


By Robert M. Finlay 
Associate Editor 

DETROIT—Labor relations at 
Willow Run bomber plant, cur- 
rent hot spot in the Ford domain, 
were placed last week under an 
old Army man, Col. August M. 
Krech 


Until last August, when he re- 
tired on reaching the statutory age 
of 60, Krech was in charge of the 
Detroit district No. 1 of the Sixth 
Service Command. 

Labor relations at Willow Run 
ave been strained for some time, 
with the company accusing the 
UAW-CIO of grabbing for a share 
of the management by fostering 
periodic slowdowns and_ wildcat 
strikes. In turn, the union has 
charged that John Ringwald, 
whom Krech replaces, has “the 
most arrogant disregard for the 
rights of the workers as human 
beings.” 

Ringwald, a former interna- 
tional representative of the 
UAW, has been promoted to 
— duties, the Ford company 
sai 


Col. Krech served 37 years in 
the Army and the National Guard. 
He came to Detroit in August, 1942, 
and built the Detroit district from 
a small plant protection force to 
an organization of 132 officers, 
1,858 men and 1,837 civilians. 

* * x 


Strike Hits Output 

. Meanwhile, 700 striking machin- 
ists at the Ford Highland Park 
plant returned to work after being 
off the job five hours in a wage 
dispute. At the Rouge aircraft 
plant, workers struck for a few 
hours in a dispute over the dis- 
charge of a union committeeman. 
Production at the Rouge alu- 
minum plant, disrupted by the 
walkout of four metal pourers, was 
reported at 25 percent of normal. 
a * *~ 


Call of the Wild 

» Buck fever was added to man- 
power troubles of the auto war 
industry last week, with absentee- 
ism far above normal as workers 
headed for the north woods in 
search of deer. 


Ford Making 
‘Allison Parts 


» DEABORN.— Plastic distributor 
heads for the Allison aircraft 
engine are now being produced by 
the Ford Motor Co., it was an- 
nounced last week. 

A similar type of head, developed 
‘by Ford research engineers, has 
been used for some time in the 
2000-horsepower Pratt and Whit- 
ey aircraft engine built by Ford. 

























Piecework Is Favored 


In Poll of Nation 

DETROIT.—Reporting on a 
poll on incentive pay, George 
Gallup, director of the Ameri- 
can Institute of Public Opinion, 
said that to the average Amer- 
ican incentive pay means piece- 
work and in general he favors 
it for war industries. 

Figures on the general public 
showed 54 percent in favor, 33 
opposed and 18 undecided. Con- 
fied to employed persons, the 
figures were 46 percent in favor, 
42 opposed and 12 undecided. 
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Sees Volume Increasing... 


775 Million in Contracts 
Added by Chrysler 


ment was his announcement 
that, after renegotiation pro- 
ceedings for Chrysler’s war work 
in 1942, no adjustment of 1942 
profits is necessary. 

Keller announced that the cor- 
poration has undertaken operation 
of the large Ordnance depot at 
Addiston, Ala. This involves an 
employment roll of more than 5,000 
persons, almost as much floor area 
under one roof as the huge Dodge 
Chicago plant, a plot of ground 
consisting of more than 35 square 
miles, and 250 miles of road on the 
Depot property. 

Net profits of the corporation for 
the nine-month period amounted to 
$16,997,089, equal to $3.91 per share, 
subject to provisions of the War 
Profits Control Act. Net sales in 
the three-quarters of this year 
($651,008,540) compare with $423,- 
622,115 in the same period of 1942 
and with $665,525,554 in 1941. 

“Schedules on various products 
are increasing, others are de- 
creasing, suspended or com- 
pleted,” Keller said, “but the 
overall output of our plants con- 
tinues at a high rate and present 
indications are that aggregate 
production will continue to in- 
crease as preparations now under 
way for volume production of 
new and additional products are 
completed.” 


Report Issued 
On Form of 


War Contracts 


WASHINGTON. — Reports made 
by the War and Navy Depart- 
ments, the Maritime Commission 
and the War Shipping Administra- 
tion to James F. Byrnes, director 
of war mobilization, disclose that 
cost-plus-a-fixed-fee war contracts 
are being converted whenever pos- 
sible into employer incentive and 
fixed price contracts. 


The significance of this action, 
the Office of War Information 
said last week in making public a 
summary of these reports, is that 
progress definitely is being made 
toward: 


1. Reducing the cost of war ma- 
terials. 

2. Eliminating conditions which 
have caused some war contractors 
to hoard labor. 


3. Eliminating waste of man- 
power and money. 


When our war preparation pro- 
gram began, the procurement 
agencies of government undertook 
to secure fixed-price contracts. In 
1940 Congress made illegal the old 
cost- plus-10 percent contract of 
the last war. It developed, how- 
ever, that procurement agencies 
could not secure the needed pro- 
duction of war goods under fixed- 
price contracts because manufac- 
turers were without experience in 
producing war materials and had 
no basis on which to estimate 
their costs. 

To meet this situation a cost- 
plus-a-fixed-fee contract was de- 
veloped, the fee being a fixed 
amount of dollars which did not 
change with variations of cost. 





Hudson Given 


White Star 


DETROIT.—Aviation division of 
the Hudson Motor Car Co. has 
won for the second time the Army- 
Navy Production Award, it was 
announced Wednesday in a letter 
from Robert P. Patterson, under 
secretary of war. 

The citation also says: “You 
have continued to maintain the 
high standard that you set for 
yourself and which won you dis- 
tinction more than six months ago. 
You may well be proud of your 
achievement. The white star, which 
the renewal adds to your Army- 
Navy Production Award flag, is 
the symbol of appreciation from 
the armed forces for your con- 
tinued and determined effort and 
patriotism.” 
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CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged 
Maine to California. Low rates: TEN CENTS 


in all 
(10¢ ) 


branches of the 
PER WORD for one insertion or 25¢ per word 


automotive industry from 
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signed with your name and address at regular rates, but where replies are sent to “Box No. 
Care Automotive News, Detroit” these words are FREE, and replies are forwarded, unopened, day 


received. 
WANT AD DEPT., 


Display Ads: 


HELP WANTED 


WANTED: AUTOMOTIVE SERVICE 
MANAGER. Opportunity in fair size 
midwestern city for man with experi- 
ence and capacity for leadership in an 
aggressive automobile dealership estab- 
Mshed since 1917 with exclusive fran- 
chise. Salary will be satisfactory to 
right man. Write complete qualifications 
to Box 518, c/o Automotive News, 
Detroit 2. 


PARTS MAN. Permanent position for 
experienced stock room man. West 
Vernor Chevrolet Co., 3830 W. Vernor 
Highway, Detroit 16, Michigan. 


REPUTABLE MANUFACTURER of well 
established national line of Automotive 
Replacement Parts, desires the services 
of an alert, capable Sales Manager. Ex- 
cellent opportunity for the right man. 
Give full particulars, including previous 
experience, salary, education, etc. Ad- 
dress reply to Box 509, c/o Automotive 
News Detroit 2. 


SERVICE MANAGER—Large Chevrolet 
Dealer in Central Michigan has opening 
for experienced Chevrolet Service Man- 
ager. Man employed must be able to 
take complete charge of Service Depart- 
ment. In your reply state your age, 
experience, compensation desired. Excel- 
lent opportunity for permanent position 
now, and for postwar it is limitless, at 
income determined by results. Address 
Box 514, c/o Automotive News, Detroit. 


WANTED—Experienced Dodge Parts Man- 
ager for large Dodge-Plymouth Distribu- 
tor situated in beautiful Eastern 
Pennsylvania City of 135,000 population. 
Applicant must be thoroughly competent 
and capable of managing and merchan- 
dising an excellent parts business. He 
must also be exempt from military serv- 
ice. Will pay top salary and bonus. 
Box 516, c/o Automotive News, Detroit 2. 


EXPERIENCED CHEVROLET PARTS 
MANAGER for large Chevrolet dealer 
located in wonderful Wyoming city. Ap- 
Plicant must be thoroughly competent 
and capable of managing and merchan- 


dising an excellent parts business. Top 
salary and bonus. Box 526, c/o Auto- 
motive News, Detroit 2. 


POSITION WANTED 


EXECUTIVE 


ENGINEERING MFG. AND SALES 
desires to become connected 
with small firm in south or 
west who are in need of new 
products and a postwar pro- 
gram. Will also consider 
manufacturers agency. Box 
523, c/o Automotive News, 
Detroit 2. 











NEW CARS WANTED 





trucks—all Wire or 


STEEL CITY MOTORS, INC., 3131 
Forbes St., Pittsburgh, Penna. (May- 
flower 8844), Ford Dealer. 





WILL PAY FULL CEILING PRICE for 
any number in car load lots of Plym- 
outh, Dodge, DeSoto and Chrysler cars, 
and will consider other makes. ROGERS 
MOTOR COMPANY, Tulsa, Oklahoma. 


NEW CARS FOR SALE 


25 NEW 1942 NASH CARS for sale. 
equipped with Nash Heater. Price— 
Full Retail—F.O.B. Hartford, Conn. 
Johnson Auto Company—Nash Distribu- 
tor. Phone 2-3203. 
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USED CARS FOR SALE 


75 TO 100 CARS ON HAND at all times. 
No mailing list. New arrivals daily. 
Box 528, c/o Automotive News Detroit 2. 


1942 BUICK 5-PASSENGER CONVERTI- 
BLE COUPE, five 1941 Chevrolets, two 
1941 Buicks, 1941 Chrysler New Yorker, 
1942 Dodge Sedan, six 1941 Plymouths. 
The Chambers Motor Company, New 
Castle, Pa. (Phone 5130.) 


FIVE SLIGHTLY USED 1942 CARS; 

Four 1942 Chevrolet master deluxe two 
door sedans equipped with heater, de- 
froster, and matched high tread tires— 
$1050 each. One 1942 Chrysler highland- 
er four door sedan, beautiful condition, 
excellent matched tires, radio, heater— 
maroon finish—$1400. 
ALSO 1941 Chevrolet, Plymouth, Pontiac 
convertible coupe. CALL — WRITE 
PHONE MALLON SUBURBAN MOTORS, 
445 Main Street, East Orange, New 
Jersey. (Orange 5-3900.) 


Good, clean, used cars for sale 
wholesale. We can supply what 
you want. BLANTON DUNN, 
ADMIRAL WILSON 


INC., 
BLVD., CAMDEN, N. J. 





COMPLETE STOCK of cars on hand at 
all times. Wholesale only. Pemberville, 
Ohio, near Toledo; or call our New York 
office direct. DOC GREINER, 215 West 
yi New York, N. Y. (Endicot 
-14 ° 


ATTENTION USED CAR BUYERS—Con- 
necticut’s largest automobile dealer offers 
at wholesale 150 low mileage, clean 
used cars 1936-42. All makes, all models 
and types. Shipping to South and West 
daily. Buy direct and avoid New York 
dealers, middleman profits. CAPITOL 
MOTORS, INC., Dodge & Plymouth Dis- 


tributors, 368 Main St., Hartford, Conn. 


FORD 1942 SEDANS, 21, 
condition, no taxis, N. J. 


used; prime 
Make offer. 


Box 517, c/o Automotive News, Detroit. 


Cord Supercharger 


Four Door custom built sedan, Beverley 
body, radio and heater. Five slightly used 
white side wall 750x16 tires, true mileage 
44836. Will sell or trade. Box 422, c/o 
Automotive News, Detroit 2. 


300 USED CARS—’37 to ’42. All Makes 
ALWAYS carried in stock. We can 
supply what you want Pronto! Ship- 
ments made every day to dealers all 

Call or write Mr. 

Swiney, STerling 6711 or Hiland 3400, 

SHEARER CHEVROLET, 7244 Man- 

chester, ST. LOUIS, MO. 


over the country. 


USED CARS WANTED 


WILL BUY—late model clean choice used 
cars, 
transports in Utah, Colo- 
rado. Phone Mr. Austin at Graceland 
6320, Chicago or Airmail lists and prices 
to Jesse M. Chase, 814 Diversey Park- 
wae Chicago, or Box 1552, Pocatello, 


ACCESSORIES FOR SALE 


FOR SALE: Pontiac Master automobile 
radios, model 983910, $21.00 each. 
GOLDNER BROS., 1223 N. Broad 8&t., 
Philadelphia 22, Pa. 


STATION WAGONS 








STATION WAGONS FOR SALE, FORDS 
—MERCURYS. MONART MOTORS 
COMPANY, MILWAUKEE, WISCONSIN. 





5229 CASS AVE., 





DETROIT 2, MICH. 


PARTS WANTED 


STUDEBAKER BODY 1941 or 1942, Com- 
mander or President two or four door, 
or cruising sedan body without doors. 
Box 511, c/o Automotive News, Detroit. 





WANTED; 1937 GRAHAM 6 Supercharger 
motor cylinder head, new or used. Alling 
& Miles, 82 Stone St., Rochester, N. Y. 


TRUCES POR SALE 





NEW FORD 1% TON, yard and one-half 
dump body trucks. Some have gov- 
ernors, pintle and tow hooks, etc. Most 
are equipped with 700 x 20 8-ply duals. 
STEUART MOTOR COMPANY, 6th and 
New York Avenue, Washington 1, D. C. 





TRUCK EQUIPMENT 


FOR SALE, THREE FORD 1942 134” 
W.B. stake bodies, $75 each, F.O.B., 
Cedar Rapids, Iowa. Box 527, c/o 
Automotive News, Detroit 2. 








EQUIPMENT FOR SALE 


HIGH PRESSURE JENNY CAR WASHER 
and steam cleaner. Portable. Just over- 
hauled. Box 515, c/o Automotive News, 
Detroit 2. 





MISCELLANEOUS 


PNEUMATIC TIRES ON STEEL PAVING 
(railway): 
any automotive vehicle use of the pri- 
vate rights of way. Box 520, c/o 
Automotive News, Detroit. 


<n sceteeaepiaa 

1941 HARLEY DAVIDSON SERVACAR 
low mileage, in perfect shape, and also 
1937 Servacar. Box 521, c/o Automo- 
tive News, Detroit 2. 





TIRES WANTED 


WILL BUY tire stocks, all makes, all 
sizes. Box 524, c/o Automotive News, 
Detroit 2. 





92 NEW KINGHAM TRAILERS. Lengths 
14’ to 30’. Vans, Chassis, Flats, Semis, 


4-Wheelers, Tandems. Immediate de- 
livery on PD321. MIDDLEKAUFYF, 
INC., Toledo, Ohio. 


DEALERSHIP WANTED 


<email 
WANT BIG DEALERSHIP retail or retail 
and wholesale, West preferred. Have 
my full time, my 25 years experience as 
dealer and up to $200,000 cash to invest. 
Box 525, c/o Automotive News, Detroit. 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
at 10:30 a.m. 
Every Tuesday—Rain or Shine 
Used Cars and Trucks On Hand 


At All Times 
FOR DEALERS ONLY 


WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, DL 


SLE INI I RE? AS 


Address all Box No. replies in care of Automotive News, 5229 Cass Ave., Detreit 
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Prices Decline, Too... 


Used Car Sales Drop 
In Seattle Area 


SEATTLE.—Used car sales in 
the Seattle area have slowed up 
considerably in the past two weeks, 
and prices have softened. The de- 
cline in demand started two 
months ago, but has been more 
pronounced the past few weeks. 

In the opinion of John Riach, 
manager of Tyson Oldsmobile Co., 
and president of Seattle Automo- 
bile Dealers Assn., sales are off 
50 percent and prices have drop- 
ped from 10 to 20 percent. 

“This is the answer to used car 
price ceilings,” Riach said. “They 
are not needed. Supply and de- 


New Car Sales 


Continue Decline 
In San Antonio 


SAN ANTONIO, Tex.—New car 
sales for the month of October, as 
reported by the San Antonio Auto- 
mobile Trade Assn., continued to 
reflect depleted stocks. Sales, ac- 
cording to individual makes, were 
as follows: 

Buick, 6; Chevrolet, 4 (and five 
commercial units and one truck); 
Dodge, 2 (and four commercial 
units and one truck); Hudson, 1; 
THC Truck, 2 (and two commer- 
cial units); Nash, 2; Plymouth, 6; 
Pontiac, 1; and, Willys, 1. Totals: 
23 cars, 11 commercial units and 
four trucks, for a total of 38 units. 

Sales for October during pre- 
ceding years were as_ follows: 
1938 — 436; 1939— 583; 1940 — 899; 
1941—478; 1942—72. 

It is worth noting, however, that, 
while new car sales are fast slip- 
ping out of the picture, parts and 
service operations still continue 
good and that all dealers and asso- 
ciate dealers who were in business 
when new car production was cur- 
tailed for the duration, are still 
doing business. 

During the past month a total of 
178 used cars were sold by 17 
dealers reporting, for a unit turn- 
over of 39 percent, against 49 per- 
cent for September. In October, 
1942, 370 cars were sold for a unit 
turnover of 60 percent. Stocks are 
fair, a total of 458 cars being on 
hand at the start of October, and 
479 at the end of the month. 


OPA Sets Ceiling 
For ‘A’ Recaps 


WASHINGTON. — Maximum 
prices for recapping passenger car 
tires with Grade A _ camelback 
were issued by OPA last week, 
because this grade of tire-recapping 
material is now available for use 
on passenger car tires when used 
by taxicabs and “jitneys.” 

Use of Grade A, as well as Grade 
C and other grades of camelback, 
for passenger car tires is controlled 
by OPA rationing regulations. 
Grades A and C can be used on 
tires of only specified passenger 
vehicles. 

The maximum prices established 
last week for Grade A are in line 
with the ceilings for the other two 
grades, but are higher by the 
amount of the increased direct 
material cost of Grade A. For 
example, the price for recapping 
the 6.00-16 size tire, which is the 
most numerous, is 7 for Grade A; 
$6.70 for Grade C; and $6.50 for 
Grade F camelback when the cus- 
tomer supplies the tire carcass for 
recapping. 


Wilmington Tire Dealer 
Fined in Retread Case 


WILMINGTON, Del.—(UTPS)— 
The Tire Center, Inc., here, Wil- 
liam Lower, president, was fined 
$1,000 and costs by Federal Judge 
Paul Leahy on two charges of 
illegially transferring retreaded 
tires. The company also was fined 
$500 on a charge of transferring a 
retread and making a false entry 
in its records. On a charge of 
failure to keep tire records the 
concern was fined another $1,000. 

District Attorney Stewart Lynch 
said that OPA considered the vio- 
lations so flagrant that it had 
suggested a $10,000 fine. 


mand takes care of prices, just as 
surely as water seeks its level.” 


Reasons assigned include the 20 
percent withholding tax, the re- 
cent “buy an extra War Bond” 
campaign, the war chest drive, and 
more directly, the cut to three 
gallons on gasoline coupons. 


More cars are being offered 
for sale and dealers are buying 
fewer. Another change in de- 
mand has been in favor of the 
older and cheaper models. 


All the dealers now have fair 
used car stocks in their inventor- 
ies. 


Service continues the bright spot. 

“The three-gallon value of ra- 
tion coupons has thus far had no 
effect on our service and repair 
work,” Riach said. 


“Curtailment of gasoline will 
eventually show its effect. How- 
ever, the age of the cars should 
offset decreased mileage.” 


Shops now are at capacity. Pref- 
erence is given B and C book hold- 
ers. The shops are all fairly well 
manned with mechanics. Hours 
worked weekly average around 50. 
Sheet metal workers and painters 
are decidedly on the short side. 
Release of shipyard workers has 
turned some mechanics back to 
shops, but the labor freeze which 
became effective Oct. 15, has stop- 
ped any increase in personnel. 


Many dealers have reported los- 
ing mechanics to shops employing 
less than eight individuals, which 
are paying wages higher than were 
paid in October, 1942. 


The association is also devoting 
attention to fly-by-night vehicle 
“brokers,” with hope of some con- 
trol through city licensing. 


New OPA Post 
Goes to Dealer 


WASHINGTON.—Orton P. Huf- 
stader, of Decatur, Ill., was ap- 
pointed last week by OPA to head 
the used-car and trade-relations 
section in the auto rationing 
branch. Hufstader’s new duties 
follow long experience as special 
representative of OPA’s automo- 
tive supply rationing division. 
During that period, it was said, 
he spent the greater part of his 
time in the field consulting with 
the industry in working out ra- 
tioning problems requiring close 
understanding and coperation of 
OPA and industry. 


Before entering the govern- 
ment’s. service in April, 1942, 
Hufstader had been actively en- 
gaged in the automobile business 
both in the wholesale end with 
General Motors and later in retail 
as a Buick dealer. 


Appeal to Public 
Sell Cars in Home Town, 


Austin Dealers Ask 


AUSTIN, Minn.— Automobile 
dealers here have started an ad- 
vertising campaign in the Austin 
Herald in an effort to secure used 
cars from owners in the com- 
munity. 

An advertisement signed by the 
Austin Automobile Dealers Assn. 
asks, “Are You Selling Your Car?” 

The ad continues: “Austin auto- 
mobile dealers are maintaining 
service and carrying a good stock 
of parts. If you have a car to 
sell it would be to the advantage 
of the community to sell it to one 
of our local dealers. He in turn 
would resell it to someone living in 
or near Austin, thereby maintain- 
ing transportation that is essential. 
Before you sell, see your local 
automobile dealer for the _ best 
price and the best deal. He will 
pay you as much or more than 
an outside dealer.” 


Vancouver to Get 
New Auto Dealer 
VANCOUVER. — Waldie Motors 
Ltd. have now taken out incorpora- 
tion papers in British Columbia. 


The firm has not disclosed any de- 
tails regarding capitalization. 
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Finance Firms 
Envision Rise 


In Competition 


CHICAGO. — Although sales 
finance companies find their opera- 
tions sharply curtailed by the cut- 
ting off of consumer goods pro- 
duction, their liquid condition is 
excellent and they are making the 
best of the situation. 


This was brought out here last 
week at the 10th annual business 
meeting of the American Finance 
Conference, attended by more than 
400 at the Palmer House. 


Larger companies have gone into 
industrial financing, it was dis- 
closed, while the smaller firms are 
getting what business comes their 
way in the automobile field from 
used car sales. 


No effort is being made to com- 
pete with dealers on the individual- 
to-individual sales of used cars, but 
the finance companies feel that if 
they do not accept their business, 
the banks will. 


Victor L. Brown, president of the 
AFC, stated that automobiles and 
household goods are the principal 
postwar hope of the finance com- 
panies. He expressed opposition to 
proposals which will shift enforce- 
ment of Regulation W, controlling 
credit, from the Federal Reserve 
Board to the Office of Price Ad- 
ministration. 


Projections by Owen L. Coon, 
chairman of the General Finance 
Corp., Dr. Harold G. Moulton, 
president of the Brookings Insti- 
tution, and others placed the end- 
ing of the European phase of the 
war at 1944 and of the Asiatic 
phase at the summer of 1945. 


More competition among finance 
companies and with the banks was 
forecast in the postwar era by 
Coon. He suggested that small or 
medium-sized companies increase 
their loaning capital through is- 
suance of preferred stock and sub- 
Ordinated debentures in order to 
allow the maximum possible 
volume. 


In planning operations, two 
problems must be settled, namely, 
whether Regulation W should be 
continued, and whether the Re- 
construction Finance Corp. should 
buy cars after Dec. 31, Ray Cham- 
berlain, executive vice president of 
the National Automobile Dealers 
Assn., told the gathering. He said 
that price ceilings on used cars, 
together with rationing of such 
automobiles, is still under serious 
consideration at Washington. 


Chrysler Gets 
DPC Plant 


WASHINGTON, D. C.—Secretary 
of Commerce Jesse Jones an- 
nounced last week that Defense 
Plant Corp., RFC subsidiary, has 
authorized execution of a contract 
with Chrysler Corp. to provide 
equipment for a plant in Ohio at 
the cost of approximately $80,000. 
Chrysler will operate these facili- 
ties, title remaining with DPC, it 
was stated. 


An increase in its contract with 
General Motors to provide addi- 
tional equipment at Ohio plants at 
a cost of approximately $1,660,000, 
resulting in an over-all commit- 


350,000,000th Tire 


Built by Goodyear 
AKRON.—The 350,000,000th 
tire built by Goodyear Tire & 
Rubber Co. in 42 years of pro- 
duction was completed last 
week—an all synthetic tractor 
tire destined for one of Amer- 
ica’s farms and a role in the 
nation’s “food for victory” pro- 


gram. 

Board Chairman P. W. Litch- 
field, President E. J. Thomas 
and Factory Manager W. S. 
Wolfe watched as the tire 
marking another milestone in 
Goodyear’s production history 
was lifted from one of the new 
type individual vulcanizers. 

Litchfield in a message to 
Goodyear dealers this week 
said: “With farms suffering 
from the manpower shortage 
and simultaneously facing a de- 
mand for more and more pro- 
duction, the only possible solu- 
tion is a more intensive mer- 
chandization of farm processes. 
The pneumatic tractor tire is 
the foundation of such mech- 
anization.” 


Dealers Assured 
On Monthly 


Price Increment 


By William Ullman 
Washington Correspondent 

WASHINGTON. — The  widely- 
prevailing impression that the in- 
crement permitted car dealers in 
the sales of new cars would come 
to an end Dec. 31, 1943, is all 
wrong. 


Neither Price Schedule 85, 
nor Supplementary Regulation 14, 
which provide for increment on 
new cars and new trucks re- 
spectively, stipulates any termina- 
tion date for increment. 

This information comes direct 
from Federal agency headquarters 
here and may be relied upon. 

The general impression that the 
increment would halt on Dec. 31, 
1943, was due, it was pointed out, 
to the statement made by OPA 
last April in connection with 
establishing the “Fair Retail Price” 
under the Murray-Patman Act. 
That statement was: 

“At the same time, OPA an- 
nounced that the present monthly 
increment permitted dealers. in 
sales of new passenger automobiles 
will be continued until Dec. 31, 
1943. This statement was made to 
correct any impression in the trade 
that the increment provisions 
would be revoked after July 1.” 

According to NADA headquar- 
ters here, a joint conference with 
RFC and OPA is to be held in 
Washington shortly to discuss the 
RFC program under the Murray- 
Patman Act after Jan. 1, and the 
continuance of increment. 


Metal Mfg. Co. 
Gets E Award 


LONG ISLAND CITY.—A con- 
verted plant which has made pro- 
jectiles for three nations—French, 
British and the United States—in 
four years of continuous operation, 
received the coveted Army-Navy 
E flag here last week. 

The plant is the Metal Mfg. Co., 
operated by the Auto-Lite Battery 
Corp., and its early and persistent} ment of approximately $23,800,000, 
operation in furnishing munitions| was also announced. As in the 
for the United Nations’ cause is | case of Chrysler, General Motors 
a tribute to the ingenuity and|will operate these facilities, title 
perseverance of American industry. | remaining with DPC. 


Army’s Sales Halted 


(Continued from Page 1) 
























that it would mean that trucks would be placed without 
regard for their needs and that, unless dealers handled 
them, they would go into civilian service without 
reconditioning. To sell the trucks directly to consumers, 
it was pointed out, would be contrary to the underlying 
philosophy of ODT in past instances. Experienced 
transportation men in that group know the need for 
reconditioning the trucks and getting them in the right 
hands. 

The present week undoubtedly will see further 
congressional complaints since Capitol Hill leaders think 
the present action in automotive units is a warning signal 
as to what is going to happen in all lines—if the direct- 
sales advocates get away with this test effort. Meantime, 
Procurement is believed to be going ahead setting up 
liaison offices in all of its districts to work with ODT. 
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Auto Leaders 
Testify on 


Terminations 


WASHINGTON. — Public hear- 
ings on contract termination and 
disposal of surplus war materials 
were set under way here last week 
before the Senate Postwar Plan- 
ning committee. 


During the hearings, representa- 
tives of the automobile industry 
were scheduled to appear to out- 
line the problems confronting com- 
panies in this field. 


While there will be several auto- 
motive representatives present dur- 
ing the hearings, it is expected that 
James H. Marks, vice-president of 
Packard and chairman of the Con- 
tract Termination committee of 
the Automotive Council for War 
Production, will be the principal 
witness before this committee, of 
which Senator George, of Georgia, 
is chairman. 


At the same time, according to 
schedule, President K. T. Keller, 
of Chrysler Corp., will cover ap- 
proximately the same ground be- 
fore the Truman committee. Keller, 
it is understood, was invited to 
appear individually before’ the 
Truman committee to give expert 
testimony. 


Tentative recommendations re 
garding legislation dealing with in- 
dustrial demobilization are expect- 
ed to be in the hands of the 
Senate promptly. : 

Work is being speeded because 
of the immediate need for some 
policy on disposal of surplus mate- 
rials, as well as inventory adjust- 
ment in war plants, according to 
Senator George. 

























































































































Mechanic Wage Rates 


Set Up in Western Area 

DENVER.—The regional War 
Labor Board announced last 
week that it had established 
approvable hourly wage rates 
for various job classifications 
for labor market areas in the 
Rocky Mountain region. Charles 
A. Graham, regional WLB 
chairman, stated the rates can- 
not be put into effect until War 
Labor Board approval has been 
obtained. 

Among the wages approved 
were: 

Hourly rates set for automo- 
bile repair service companies 
in Rawlins, Rock Springs and 
Green River, Wyo., as follows: 
Automobile mechanic, $1.04; 
greaser, 61 cents; parts man, 
85 cents. 

For automobile repair compa- 
nies in Sheridan, Wyo., the 
rates are: Automotive me- 
chanic, 79 cents; body repair- 
man, 72 cents; parts man, 60 
cents; greaser, 58 cents. 















